CNA

Marine / Mgmt & Prof Accounts / Umbrella

Cross Sell Marine Cargo

	CNA Marine Cargo coverage offers

	Underwriting Expertise
	Recovery & Subrogation Services

	Worldwide Claim Agent Network
	Internet Reporting and Certificate Issuance


Likely prospects for a successful Cross-sell in Marine Cargo are:

Just about every enterprise that imports or exports raw materials or sells finished products abroad needs ocean cargo insurance

Exposures covered by Marine Cargo coverage are characterized by clients who:

	· Buy or sell goods overseas
	· Currently have high minimum and deposit premium policies
	· Are looking for an easier way to handle cargo insurance

	· Have overseas manufacturing facilities
	· Buy insurance through an intermediary
	


Consider most commodities, and these types of business as likely candidates for Marine Cargo coverage:

	· Manufacturers
	· Freight Forwarders
	· Logistics Providers

	· Wholesalers
	· Air Carriers
	· Customhouse Brokers

	· Exporters
	· Retailers
	· Steamship Lines

	· Commodity Traders
	· Importers
	· NVOCCs


Cargo insurance provides direct physical loss or damage coverage on merchandise as it is shipped throughout the world.

Basic Guidelines

Premium is most often based on negotiated rate per $100 of insured value.  Formula for determining the insured value for each shipment is most often Invoice Cost + Freight + 10%.  The extra 10% is an advance or percentage load and provides additional coverage for incidental expenses and fluctuations in value.  Other valuations based on market conditions can be negotiated.

CNA Added Value

Cargo provides an exceptional opportunity to round out your accounts and add value for your clients.  And because cargo accounts provide continuous coverage with no expiration dates, you have built-in ongoing relationship with the account.

Cross Sell Management and Professional

	Offering
	Characteristics

	Crime/Fidelity Bonds
	Protects against property loss resulting from white-collar crime

	Directors & Officers
	Covers directors and officers against loss in the event of legal disputes arising out of their conduct; covers the corporation for reimbursement of payment it is legally obligated or permitted to make in indemnifying the directors and officers; Covers claims against the corporation.

	Employment Practices Liability

(EPL)
	Protection to individual employees and the corporation for wrongful employment practices claims including discrimination and harassment.

	ERISA Bonds
	Cover organizations from monetary loss arising out of dishonest acts by benefit plan trustees, plan employees and employees sponsoring companies who handle plan assets.

	Fiduciary Liability
	Defends fiduciaries or administrators as defined by ERISA from claims alleging mismanagement of employee benefit and pension plans.

	Miscellaneous Professional Liability / E&O
	Protects employees, partners, officers, directors and the organization itself against claims of negligence arising out of the rendering of professional services.  Media, telecommunications, technical and management consulting, other service providers are primary prospects.

	Transaction Facilitation Insurance (TFI) Products
	Address and manage contingencies that can affect the ability to fulfill business deals, such as mergers and acquisitions, asset sales, financing or lease transactions, bankruptcies and restructuring.


Likely prospects for a successful Cross-Sell in Management and Professional Liability are:

Virtually any company is at risk for white-collar crime, civil suits and employment-related claims

Some of the common claims covered by Management and Professional Liability coverage are

· EPL:  discrimination, harassment, invasion of privacy, failure to promote, wrongful termination, and wrongful discipline

· D&O:  breaches of fiduciary duty, securities laws violations and regulatory proceedings.

· E&O:  negligence, misrepresentation, design errors, violation of good faith and fair dealing and inaccurate advice.

Cross Sell Commercial Umbrella

CNA offers comprehensive Commercial Umbrella Coverages:

	Commercial Umbrella
	Account Size
	Corresponding CNA Coverage

	Supported
	No Minimum
	Commercial Auto, General Liability, Employers Liability

	Monoline
	Minimum Premium of $10,000
	

	
	
	Amendments available for Aircraft, Watercraft & Foreign


Likely prospects for a successful Cross-Sell in Commercial Umbrella coverage are:


Most accounts have catastrophic exposure ad need Umbrella protection

Some of the exposures indicating the need for Commercial Umbrella coverage are:

	· Automobiles used in or for business
	· Client makes, sells or builds a product
	· Client has premises form which they conduct business


Consider these categories as likely candidates for CNA Commercial Umbrella coverage:

	· Manufacturing
	· Hotels & hospitality
	· Financial Institutions

	· “Up Market” Construction
	· Real Estate
	· Service-Oriented businesses


Commercial Umbrella provides an additional layer of business liability coverage against catastrophic loss.

Basic Guidelines

CNA must write the primary General Liability coverage for the Umbrella to be supported

CNA can provide monoline, or unsupported, Umbrella coverage when the primary General Liability and Commercial Automobile coverage is written by other carriers, if the underlying carrier is A.M. Best rated A-VII or better.  The minimum premium for Umbrella policies written over other carriers is $10,000.

CNA Added Value

CNA provides umbrella capacity to $25 million and can insure lead umbrella over both CNA and other carriers.  Excess liability coverage is also available.

